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AHHOTanusi. B craree paccMaTpuBarOTCi TEOPETUUECKUME U TMPUKIAIHBIE ACIEKThI
BHEJPEHHUS OMHUKAaHAJIbHOW MOJENM B pervoHanbHoM fashion-pureiine. AKTyaabHOCTb
HcclieIoBaHMsl 00yCIIOBIICHA PA3phIBOM MEXAY MOTPEOHOCTHIO PhIHKA B OECIIOBHOM KJIMEHTCKOM
onpiTe M (parMeHTapHOW IUPPOBON 3PEIOCTHI0 PErMOHAIBHBIX TOProBBIX KommaHui. Llens
paboThI — pa3paboTKa TEOPETUIECKH 0OOCHOBAHHBIX U MPAKTUIECKN 3HAYMMBIX OpTaHU3allMOHHO -
YIPAaBIEHYECKUX PEIIECHUN AJI BHEIPEHHUS] OMHUKAHAILHOW MOJEIN B PETHOHAIBHBIX TOPTOBBIX
KOMITaHUAX. MeToJ010rnyeckyto 0a3y cOCTaBUIIM OOIEHAYYHbIE METOJIbl MO3HAHMS: aHAIU3 U
CHHTE3, CHCTEMHBIH TIOJXOJ, METOJbl KIacCH(PUKALMU M CpPAaBHEHHS, a TaKXKe METOMIbI
CTPaTErMYECKOr0 aHaJIN3a, CPAaBHUTENBHOIO aHAIW3a M NpOorsHosuposaHus. Haydynas HOBH3HA
3aKIII0YAETCs B CUCTEMAaTH3allMd OPTaHU3allMOHHO-YIIPABIEHYECKUX 0aphepoB («CHUIOCOBY) VIS
MYJIBTHOPEHIOBBIX CTPYKTYp PErHMOHAJIBHOTO pUTEiIa n pa3paboTKe KOHIENTYaIbHON MOJIENH,
O0BEUHSIOMEH NPUOPUTETHBIE CLIEHAPUM KIMEHTCKOro IMyTH ¢ (OPMHUPOBAHUEM EIUHOIO
npopuns KiaMeHTa. B pesynbTare  MccleNOBaHUS —NPEAJIOKEHA MO3TalHas — MOJENb
TEXHOJIOTUYECKOW M OpraHM3allMOHHON TpaHC(hOpMallnH, BKIIOYAIOIAs aPXUTEKTYPY LEJICBOM
IT-3x0ocucTeMBbl 1 MapKETHMHIOBYIO CTpaTeruio nepconanuzannu. OOOCHOBaHAa 3KOHOMHUYECKAS
11eJ1ecO00pa3HOCTh MPeyIaraeMblX peleHuil Ha OCHOBE OTpaciieBbIX OeHUMapKoB. [IpakTrueckas
3HAYUMOCTh 3aKJIIOYAeTCs B BO3MOXKHOCTH aJalTallUd NPEUIOKEHHOI'O HHCTPyMEHTapus
pPErMoHaNbHBIMU KOMITAHUSIMU IS TTOBBIILIEHUSI KOHKYPEHTOCIIOCOOHOCTH.
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Abstract. The article discusses the theoretical and applied aspects of the implementation
of an omnichannel model in regional fashion retail. The relevance of the research is due to the gap
between the market's need for a seamless customer experience and the fragmented digital maturity
of regional trading companies. The aim of the work is to develop theoretically sound and
practically significant organizational and management solutions for the implementation of the
omnichannel model in regional trading companies. The methodological base consists of general
scientific methods of cognition: analysis and synthesis, a systematic approach, methods of
classification and comparison, as well as methods of strategic analysis, comparative analysis and
forecasting. The scientific novelty lies in the systematization of organizational and managerial
barriers ("silos") for multi-brand structures of regional retail and the development of a conceptual
model combining priority scenarios of the customer path with the formation of a single customer
profile. As a result of the research, a step-by-step model of technological and organizational
transformation is proposed, including the architecture of the target IT ecosystem and a marketing
strategy for personalization. The economic feasibility of the proposed solutions based on industry
benchmarks is substantiated. The practical significance lies in the possibility of adapting the
proposed tools by regional companies to increase competitiveness.
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Beenenne

CoBpeMeHHasi pO3HUYHAsT TOPIrOBISI MepexuBaeT (PyHIaMEHTAIbHYIO
TpaHC(OpPMALIMIO, BBI3BAHHYIO CTPEMUTENBHBIM Pa3BUTHEM HU(DPOBBIX TEXHOJIOTUN
U MU3MEHEHHEM MOTPEOUTENHCKOrO MOBEACHHs. TpalulMOHHBIE MOJENIN MPOAAK,
OCHOBAaHHBbICE Ha W30JUPOBAHHOM (PYHKIIMOHMPOBAHUU KAHAJIOB, TIEPECTAIOT
OTBe4aTh TpeOoBaHUsIM pbiHKA. [loTpeOutenu oxuparOT OECHIOBHOTO H
NEPCOHAIIM3UPOBAHHOTO  OMBITA, KOTOPBHIA TO3BOJSLI OBl MM CBOOOJHO
nepeMenaTbCsi MeXAy OHJIAMH- M O0QIalH-IPOCTPAHCTBOM, COXPAHSS KOHTEKCT
B3aumojielicTBusi. OTBETOM Ha JTOT BBI30B CTajla OMHHUKaHalbHAs MOJIEJb,
MHTErpUpYIOLIas BCE KaHAJIbl KOMMYHUKALIMKM U IPOJAX B EAUHYIO SKOCUCTEMY [1;
2].

AKTYanbHOCTh UCCJEI0BaHMs OOYCIOBIEHA HECKOJIbKUMH (akTopamu. Bo-
NEPBBIX, POCCUMCKUN PBIHOK HEMPOIOBOJbCTBEHHBIX TOBAapPOB JIEMOHCTPUPYET
YCKOPEHHBIM TEpexo], K OMHHKAHAIbHOCTH: JOJS OHJAMH-pOJaxk B OOIIEM
o0opote po3HnuHOi Toprosiu gocturia 15% B 2024 rony, a mo nporHo3am Ha 2025
rog moxer npubnusutbess K 20% [3]. CoBokymnHbIi 000pOT KpyHHEHIIMX
MapKeTIUICHCOB 3a MOCIEIHUE TObI BRIPOC B pa3bl: o utoram 2024 roga o6opot
Wildberries cocraBun 3,75 tpau py6., Ozon — 2,87 Tpau py0. [4]. Bo-BTophIX,
IPOUCXOJUT KapJIWHAJIbHOE HM3MEHEHHE MOTPEOUTENBCKUX MPUBBIYEK: COIIACHO
uccinenoanusmM Google, 87% poccuilckux NMOKynaTesed HUCIOIb3YI0T MUHUMYM
JIBa KaHaJa JJi1 COBEPIIECHUS OAHOM MOKYTKH, 4TO Ha 35% Oomnbiie, ueM B 2020 roay
[5]. B-Tperbux, peruoHajibHble TOPrOBbIE KOMIIAHUU, 00Jaas pa3BUTOU
¢usznueckoi HMHPPACTPYKTYpPOH U JIOSUIBHOW ayAUTOpUEH, JEMOHCTPUPYIOT
KPUTHUECKOE OTCTaBaHME B IIU(POBOI1 3pEIOCTH, CTAIKUBASICh C TaJICHUEM O(IaiiH-
TpaduKa U CHYKEHUEM PEHTA0EIIbHOCTH.

Ocobyto  ocTtpory mpobiema  mpuoOperaer Uil  PErHOHAIBHBIX
MYJIBTUOPEHAOBBIX CTPYKTYD, TJ€ IH(PPOBBIE KaHATBI Pa3BUTHI (parMEHTAPHO U HE
UHTETPUPOBaHbl C  O(ialiH-CeTbl0, YTO NPUBOAUT K  (QOPMHUPOBAHUIO
UH(OPMAIIMOHHBIX «CHUJIOCOB» U HE MO3BOJISET peajnu30BaTh MOTECHIMA CHHEPTUU
MEXAYy HarpaBieHus MU OuzHeca. [Ipy HamMYUMM LEHTPATU30BAHHBIX YYETHBIX
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CHUCTEM U HaJa)KEHHBIX OM3HEC-ITPOIIECCOB TaKKMe KOMITAaHUU YacTo He umeroT CRM,
NOJTHO(YHKIIMOHATBLHBIX MHTEPHET-MAara3uHOB U MEXaHU3MOB COOpa KIMEHTCKHUX
JAHHBIX, YTO JAEJIaeT HEBO3MOKHBIM CO3/1aHUE €UHOTO KIMEHTCKOTO OIbITA.

Ilens  HacTOSIIIETO  HWCCIAEAOBaHUA —  pa3pabOTKa  TEOPETUUYECKU
00OCHOBaHHBIX M TMPAKTUYECKH 3HAYMMBIX OPraHU3aIMOHHO-YNPABICHYECKUX
pelIeHUil IO BHEIPEHUI0 OMHUKAHAJIBHOW MOJIENIH B JIESITEIbHOCTh PETMOHATBHBIX
TOPTOBBIX KOMITAHUH.

O030p JMTEpaTYpHI

TeopeTnyeckyto OCHOBY HCCIEIOBAHMS COCTABISIIOT (PyHIaMEHTaJIbHBIE U
NPUKJIaJAHBIE TPYAbl OTEYECTBEHHBIX M 3apyOeKHBIX aBTOPOB B 00JacCTH
MapKeTUHIra, puTeilyia U HUPPOBOH SKOHOMHUKHU. Bompockl 3BONIOLMH KaHAJIOB
npoJax paccmaTpuBarorcs B padorax M. Akymuua [1], O. B. Ukanosa [6], E.B.
CyxocraBa [7]. MccnenoBarenu BBIACISAIOT YETHIPE IMOCIEI0BATEIbHBIC MOJICIU:
YHUKaHAJIbHYI0 (MOHOKaHaJbHYI0), MYJbTHKAHAIBHYIO, KPOCC-KaHAIBHYIO W
OMHUKaHaIbHYIO. YkanoB O. B. mnoauepkuBaer, 4YTO MYJIbTHUKAHAIBHOCTD
oOecrieunBaeT OOJBITNI OXBAT ayJUTOPUU, HO OTCYTCTBUE WHTETPALUU TIPUBOJIUAT
K ¢parMeHTalMy JaHHBIX W CcHKeHuto sddextuBHoctH [6]. CyxocraB E. B.
OMpeNeNIsIEeT OMHUKAHAJbHOCTh KaK KOMIUIEKCHOE TPUMEHEHHE KaHaJIOB
KOMMYHUKaIu, (GOpMUpPYIoIIee eIruHoe OOIIEHUE C KITUESHTOM [7].

KonnuecTBeHHbIE NpEeUMYIIECTBA OMHUKAHAIIBHON MOJEIU MOATBEPKICHbI
UCCIIEIOBAHUSIMU MEXAYHAPOJHBIX KOHCAJITUHTOBBIX KommaHuih. [lo orenkam
McKinsey, oMHHKaHaJIbHbIE KOMITAHUU (PUKCUPYIOT POCT BeIpyukH Ha 15-30%, a k
2025 rony 75% pO3HWYHBIX MPOAAXK OYIyT MPOXOAWTH Yepe3 OMHUKAHAIIbHBIE
moxend [8]. UccnenoBanue Bain & Company nokasbIBaeT, UTO JOSIbHBIE KITUEHTHI,
B3aUMOJICHCTBYIOIIME C OpPEHJOM 4Yepe3 HECKOJIbKO KaHalIoB, TpaTAT Ha 67%
OoJbIlle TI0O CPAaBHEHMIO C TOKYIATENsIMH, HWCIOJB3YIONIMMHU OJWH KaHai [9].
Forrester Research moarsep kaaeT, 4To nepcoHaIn3aius Ha OCHOBE JIAHHBIX U3 BCEX
KaHaJoB MO3BoJisieT MOBBICUTh ROI MapkerwHroBeix kammanuii Ha 25% [10].
Gartner oTMe4aeT, YTO OMHUKAHAIIbHOCTD MOBBIIIAET yJIepxKaHue KIneHToB Ha 30%
u obecrieunBaeT poct cpennero yeka Ha 40—60% 1o CpaBHEHHIO C YHUKAJIbHOU
Mojiensro [11].

CoBpeMEHHOE COCTOSHME POCCHUUCKOTO pbIHKA PO3HUYHOW TOPTOBIH
aHanu3upyeTrcss B oT4yeTax MUHHCTEpPCTBA SKOHOMHYECKOro paszputus PD [3],
uccinenoBarenbckux areHTcTB Data Insight [12] uw HKP [13], a Takke B rogoBbIxX
OoT4eTax KPYNHEHIIMX MapKeTiuiehcoB [4]. B umccimenoBaHMsAX OTMEYAETCs, 4TO
mapketiieiicel Wildberries u Ozon koHTponupyroT 65% pblHKa e-commerce, 4To
CO3/1a€T BBICOKOE KOHKYPEHTHOE JIaBJICHUE Ha PETrHOHAJbHBIX UTpokoB [14]. Kak
ormeyaror KpacuneHukoB A. b, W 1pyrue HcCclenoBaTenu, pa3BUTHE
OMHHKAHAJIBHBIX CETEN POCCUUCKUX PUTEWIEPOB JIEMOHCTPUPYET YCTOUYHUBYIO
JWHAMHUKY, OJIHAKO PErMOHAJbHbIE KOMIIAHUM 3HAYUTEIBHO OTCTAlOT B 3TOM
npouecce [27].

[IpoGyiembl BHEAPEHUS] OMHHMKAHAJIBHOCTH W OpraHU3allMOHHBIE Oapbepbl
ucciaenytores B padorax A. B. bapanosa [15], JI. A. Mapxkosoii [16], C. [Lukymsr
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[17], A.b. KpacunbuukoB [31]. MccnenoBaTenu BbIICISAIOT Takue Oapbepbl, Kak
(GyHKIMOHANbHAsT Pa300IIEHHOCTh MOApa3neieHui, orcyrcTBue eanHoii CRM-
CUCTEMbI, HE OIU(POBAHHBIE MPOrPAMMBI JIOSUIBHOCTH, YTO WPHUBOJIUT K
dbopmMupoBaHUI0 HHPOPMAITMOHHBIX «CHUII0COB». Mapkosa JI. A. moiuepKuBaeT, 4To
UMEHHO OpraHU3allMOHHbIE Oapbepbl YACTO CTAHOBATCS 0o0Jee CEepPbE3HbIM
NPENATCTBUEM, YEM TEXHOJIOTMYECKUE OrpaHnyeHus [16].

AHanu3 3apy0eKHOT0 ONbITa MPeICTaBIIeH B ucciaeaoBanusx European Retail
Trends [18], Journal of Retailing [19], Harvard Business Review [20], rue
paccMaTpuBalOTCS  YCHEIIHbIE  KEHChl ~ OMHHUKAaHAIbHOW  TpaHCOpMaIiu
€BPOIEUCKUX M aMEPUKAHCKUX PUTEHUJIEPOB, a TaKKe (PAKTOPbI, OMPEIACISIIONNe
ycnex nudpoBoil Tpanchopmaruu. [IpoBeneHHbI 0030p JIUTEpaTyphl MO3BOJISET
clenaTh BBIBOJ, YTO HCCJIEIOBAaHUS TMOATBEPKIAIOT BBICOKYIO 3(PQPEKTUBHOCTDH
OMHHMKAHAJbHBIX MOJIENeN s KPyHHBIX ¢efepalibHbIX M MEXKIyHapOIHBIX
urpokoB.  OpHaKo  HEJAOCTATOYHO  MPOpa0OTaHHBIM  OCTAaeTCs  BOIPOC
OpraHU3allMOHHO-YIIPABJIEHYECKUX AacClEKTOB BHEJPEHUS OMHHUKAHAJIBHOCTU B
crenuUUecknX YCIOBUSX PETHOHAIBHBIX  MYJIBTHOPEHIIOBBIX  KOMIIAHUH,
UMEIOIIMX Pa3BUTYIO O(JaiiH-CeTh, HO HHM3KUWA YpPOBEHb IM(GPOBON 3PEJOCTH.
Hacrosiiee uccienoBanue HalpaBiIeHO HA BOCIIOJHEHHE 3TOTO Ipoodena.

MarepuaJjbl 1 METOAbI

Nudopmanmonnyro 6a3y uccienoBanus coctaBuiiu jgaHHbie denepanbHon
CIIy’O0Bbl TOCYJAPCTBEHHOM CTaTUCTUKHU O JMHAMHUKE PO3ZHUYHON TOPTOBIIU U JOJE
OHJIAWH-TIPOJIaXX, AHAJIUTUYECKUE OT4YeThl MUHUCTEPCTBA HKOHOMHYECKOIO
pazButusi PO, marepuansl oTpacneBbix areHTCTB Data Insight, AKUT u HKP,
roJIoBble OTYEThl KpynHedmmx wmapketiuieiicoB Wildberries u Ozon, Hay4HbIe
nyOJIMKAIMK B PELICH3UPYEMBbIX KypHaJax Mo npodaeMamM U poBU3aLUU PUTEIA,
a TaKXe aHAIUTUYECKHUE 0030phl MEKIYHAPOJHBIX KOHCAJITUHTOBBIX KOMIAHUN
McKinsey, Deloitte, Forrester u Gartner.

MeToaoNorMYecKyt0  OCHOBY  HCCJIEIOBAHMS  COCTABMJ  KOMIUIEKC
0OIIIeHayYHBIX U CTICTIHATBHBIX METOIOB TT03HAHUSA. CHUCTEMHBIN MOXO0,T TTO3BOJIHI
paccMaTpuBaTh KaHAIbl MPOAAX HE KaK H30JIMPOBAHHBIE JJIEMEHTHI, a Kak
B3aMMOCBSI3aHHbIE KOMIIOHEHTBl €IMHOW 3KOCHUCTEMBI, YTO a0 BO3MOXHOCTh
BBISIBUTH CHHEPTreTUYECKH 3 (PEeKT OT MX UHTerpanuu. MeTo sl aHamm3a 1 CHHTE3a
NPUMEHSUINCh TIPU UCCIEAOBAHUU 3BOJIIOIMU MOJEJIEH PO3HUYHON TOPrOBIU U
BBISIBJIEHUU KJIFOYEBBIX XapaKTEPUCTUK KaKJI0M U3 HUX. MeToa kiaccuukanuu u
CPaBHEHUS UCIIOJIB30BAJICS JJIsl COMTOCTABIECHMS PA3JIMUHbIX MOJeNel (YHUKAIbHOM,
MyJIbTUKAaHAJIbHOM, KpPOCC-KAHAJIbHOW W OMHHUKAHAJIbHON) H  OINpeAesieHus
NPEUMYIIECTB OMHHMKAaHAJIIBHOTO MOAXO0JAa. MeToa CTpaTeruyeckoro aHaiu3a
(SWOT-ananu3) mO3BOJWJI CUCTEMATU3UPOBATh (PAKTOpBI, BIMSIOLIME Ha
TOTOBHOCTh PETHOHANLHBIX KOMIAHWNW K OMHUKAHAJIBHOW TpaHcopmaiuu, u
BBISIBUTh COOTHOIIIEHWE BHYTPEHHUX CHUJIBHBIX U CJIA0BIX CTOPOH C BHEIIHHUMHU
BO3MOKHOCTSIMU U yIpo3aMu. MeTO1bl CPABHUTEIBLHOIO aHAJIM3a IPUMEHSIIUCH JUIS
COINOCTABIICHUS PA3IUYHBIX MOAX0J0B K BHEAPEHUI0 OMHUKAHAIBHOCTH U OLICHKH
3G ()EKTUBHOCTH TPUMEHSEMBIX HWHCTPYMEHTOB. METO MPOTHO3MPOBAHUS
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UCIIOJIB30BAJICS ISl OLICHKM TEPCIEKTUB Pa3BUTHsSI PETHMOHAIBHOTO pUTEHNa U
OMpeIeJICHUS TOTEHIIUAILHBIX PE3yJIbTATOB BHEIPEHHUSI IIPEAJIaraeMbIX PEIICHUH.

[IpuMeHeHue yKa3aHHBIX METOJAOB B MX COBOKYINHOCTH IO3BOJIMJIO
00ecneunTh I0OCTOBEPHOCTD MOJTYUYEHHBIX pPe3yJbTaToB, 000CHOBAHHOCThH BBIBOJIOB
U IIPAKTUYECKYIO 3HAUUMOCTh Pa3pabO0TaHHBIX PEKOMEHIAUH.

Tekyiiee cocTosiHUE ¥ TEHACHIIMUA Pa3BUTHS POCCHIICKOT0 phiHKa fashion-
pureiiia

Poccuiicknii  pBIHOK  PO3HMYHOM TOPrOBIM  HENPOJAOBOJIBLCTBEHHBIMHU
TOBapaMu JI€MOHCTPUPYET YCTOMUYMBYIO NHWHAMHUKY LH(POBON TpaHchopMaluu.
CornacHo naHHBIM MHUHHCTEPCTBA YKOHOMHUYECKOTO pa3BuTus PD, noss oHsaiiH-
npoJax B 001eM o00poTe pO3HUYHOUN Toprosiu Beipocia ¢ 6,1% B 2020 rogy Ao
15% B 2024 romy, a COBOKYNHBIH O0BEM OHJIAWH-TIPOJAX 3a STOT TMEPUOJ
yBenuuuiics 0osee yem B Tpu pasa — ¢ 2,7 no 9,0 tpan py6:eit [3]. 1o mpornozam
aHanuTUueckoro areHtcrBa Data Insight, k 2025 rogy o0beM phlHKa e-commerce
MOKET JOCTHYb 12 TpyiH pyoseit [12].

KiitoueBbIM TpEHAOM CTaHOBHUTCSI POCT MPOJAXK CIOKHBIX TOBAPHBIX
kareropuid. [lo ganaeiM Ozon, B 2024 rogy npoaaxu KpymHOW ObITOBON TEXHHKHU
BbIpociiu Ha 75%, mebenu — Ha 60%, aBTOMOOUIILHBIX TOBapoB — Ha 90% [4]. D10
CBUJIETEIHLCTBYET O POCTE JOBEpHUS MOTPpeOUTENCH K OHJIalH-KaHallaM U Pa3BUTUU
CIICLIMAJIN3UPOBAHHON JIOTUCTUKHU. PErrMOHBI CTAHOBSATCS OCHOBHBIM JIPAMBEPOM
pocta oHJaWH-TOproBiau. COrjacHO WCCIEIOBaHUIO AcCCOUMAIMA KOMIIAHUM
unTepHeT-Toproeiau (AKUT), nons 3aka3oB U3 pernoHOB (MCKiItoyass MOCKBY U
Cankr-IletepOypr) B obmem oobeme e-commerce gocturia 77%, a KOJIUYECTBO
NYHKTOB BBIJJaYM 3aKa30B B MaJbIX OpOJIax yBEIMYMIIOCH OoJiee yeM B JBa pasa
[13]. IIpm OSTOM MapKeTIUIEHCHl AKTHUBHO HWHBECTUPYIOT B JIOTHCTHUYECKYIO
uHppacTpykTypy B pernonax: xommuectBo [1B3 Wildberries mocturmo 50 Teic.,
Ozon — 60 ThIC. [4].

N3meHeHnne noTpeOUTENbCKOro MOBEAEHUS SBISETCS OCHOBHBIM JIpaliBEpOM
BHEJIPEHUS] OMHUKaHAIBHBIX cTpateruit. CormacHo mccnenoanuto Deloitte, 85%
MOKyTaTeNe 0KUAAI0T OECIIIOBHOTO OMBITa B3aUMOACHCTBUS ¢ puTeinepamu [30].
B poccuiickom koHTekcTe 87% mMOKyIarenend UCIOJIb3yI0OT MAHUMYM JBa KaHaja
JUISL COBEPILCHUS] OJHOM MOKYIKH, MPU 3TOM THUINUYHBIE CLIEHAPUM BKIIIOYAIOT
«webroomingy (M3y4eHHE TOBAPOB OHJIAIH C MOCIEAYIONIEH MOKYNKOW B OdIaiH-
MarasuHe) u «showrooming» (uM3ydeHHE TOBapoB B oduiailH-MarasuHe ¢
noCJeAYIoNIeH MOKYIKOW OHJIalH) [5].

TunoJsiornyeckne XapakKTepUCTUKU M KJIKYeBbIe NMP00JieMbl PErHOHAJIbHBIX
komnanui fashion-pureiaa

Ha ocHoBe aHanM3a OTKPBITBIX HMCTOYHUKOB, OTpPACIEBBIX 0030pOB U
UCCIEIOBAHUM  MOKHO  BBIACIHWTH  THUIOJOTMYECKUE  XapaKTePUCTHKU,
CBOMCTBEHHBIE pETHMOHAJIBHBIM KOMMNAHUsIM B cermeHtre fashion-pureiina,
CTAJIKMBAIOIIMMCS C HEOOXOIUMOCTBIO IU(PPOBOI TpaHCPOpMaLIUU.

TunvuyHasi pervoHalibHasi TOpProBasi KommaHus, (YHKIIMOHUpPYIOIIAs Ha
PBIHKE TTPOIOJDKUTEITHLHOE BpeMsi, 00JIa/IaeT CIECIYIONMMU XapaKTEPUCTUKAMHU:
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— pa3BuTas ceTh (Pu3nueckux MarasuHoB (B cpenHem 20-30 Touek),
PaCIOJI0KEHHBIX TPEUMYIIIECTBEHHO B TOPTOBBIX IIEHTPaX M KIFOUEBBIX JOKAIUSIX
ropoaa;

- nentpanmzoBanHas ERP-cuctema na 6a3e miatdopm cemerictBa «1C»
JUTSL OTIEPAllMOHHOTO Y4eTa, YIIpaBiIeHUs] TOBAPHBIMU 3aracamMu U puHaHCcCaMu;

- HaJla)KeHHbIe OM3HEC-MPOLECChl 3aKYMNOK, JOTUCTUKH W YIpaBICHUS
ACCOPTUMEHTOM;

— chopMHUpOBaHHAS JIOSUIbHAS AayJUTOpUs, MPUBBIKIIAS K oOdIaiH-
MOKYTIKaM;

- Hanuuue (B psAe CilIydaeB) MYJIbTHOPEHIOBOM CTPYKTYphHl C
HECKOJIbKUMHM HANpPABIECHUAMH UK (OpMATAMH MAara3uHoOB.

I[Ipu sTomM 1MpOBBIE KaHAIBl Pa3BUTHI (PparMEHTAPHO: CAUTHI HYaACTO
BBITIOJIHAIOT ~ MCKIIIOUUTEIHLHO HWHGOPMAIIMOHHYI0  (YHKIMIO, OTCYTCTBYIOT
N0JIHO(YHKIIMOHAJIbHBIE HHTEPHET-Mara3uHbl ¢ BO3MOKHOCTBIO OHJIAMH OIUIATHI U
nocTaBkH, He BHeapeHbl CRM-cucteMsbl, mporpaMMa JOsUIBHOCTH CYIIECTBYET B
aHajoroBoil ¢opme (du3nUecKue TUCKOHTHBIE KapThbl), JaHHBIE O KIMEHTaX HE
coOMparoTCs U HE AaHATTM3UPYIOTCA.

OtpacneBble  UCCIENOBAaHUS  (PUKCUPYIOT  YCTOHYMBBIE  TEHICHIUH,
CO3/alolMe JaBJICHHE Ha perruoHadbHbIX UTpokoB. C 2024 roma HaOmromaeTcs
nazeHue guanyeckoro Tpaduka B TOProBhIX LIEHTpax B cpennem Ha 10—-15% [13].
OOHOBPEMEHHO PACTET J0JIs1 OHJIAWH-TIPOJIaXK B HEMPOJOBOJBLCTBEHHOM CEIMEHTE,
nocturmas 15% [3]. Ilpu >ToM pervoHajsbHbIE KOMIIAHMHM, HE HMEIOIINE
cOOCTBEHHBIX LIU(PPOBBIX KAHAJIOB, BBIHYXACHBI JINOO TEPATH 3Ty AyJUTOPUIO, JTHOO
BBIXOJIUTh Ha MAPKETIUIEHCHI, YTO COMPSKEHO ¢ BhICOKON komuccueit (10-20%) u
NOTEepEel KOHTPOJIS HaJl KIIMEHTCKUM ONBITOM [4].

AHanu3 dbuHaHCOBOI JTVHAMUKH pPErMOHANIBbHBIX KOMIIaHUH,
MpEACTaBICHHBIA B OTpaciieBbIX 0030pax [12; 13], AeMOHCTPUPYET XapaKTEPHYIO
KapTUHY: TPU COXPAHCHUU WM HE3HAYUTEIHHOM POCTE BBIPYUKH MPOUCXOJUT
CHIDKCHHE PEHTa0eIIbHOCTH H3-3a OIEPEKAIoIIero pocra 3arpar (apeHaa, QoA
OIIaTHI TPYAQ, TIOTUCTHKA) U CTarHaIuu odaiH-kaHaa.

KitoueBoii  mpoOsnemoil  ABiseTcss Hamuyue  HMHPOPMALMOHHBIX U
OpPraHU3alUOHHBIX «CUJIOCOBY» — HW30JUPOBAHHBIX MOAPA3JCICHUN, KAaHAIOB H
JTAHHBIX, KOTOpble HE OOMEHUBAIOTCS MH(pOpMalMeld M HE KOOPIAMHHUPYIOT CBOU
nedctBus. B TEpMUHONOTMM  OPraHU3allMOHHOTO  YIPAaBJICHUS  «CHIJIOCHI»
OMHUCHIBAIOT CUTYallMI0, KOTJa pa3iuyHble (PYHKIHOHAIbHBIE TMOJpa3esICHuUs
KOMIaHUU (GYHKIUOHUPYIOT U30JIMPOBAHHO, HE OOMEHMBASICh MH(GOPMAIIHEH U He
KOOPAMHUPYSI cBoU nieiicTBus [16; 19].

[IpuMeHUTENBHO K pEeTHOHAIBHBIM TOPTOBBIM KOMITAHUSIM MOKHO BBIICJIUTH
CJIEIYIOIIME TUTIBI «CHUIIOCOBY», KOTOPBIE rpadMuecKu MPEICTaBICHbI Ha puc. 1.
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OPTAHU3AITMOHHBIE«CHUJIOCBI»

OyHKIMOHAIbHAS
Pa300IIEeHHOCThOT/ACNIA POSHUYHBIX
poJax, oraenamapkerunra u IT-
otnena, orcyrcreue equHbix KPI u
Kpocc-(pyHKIIHOHATIBHOTO
B3aNMOJICHCTBUS

NHOOPMAIIMOHHBIE «CHUJIOCBI»

PaBpOSHeHHHC MaCCHUBBI JaHHBIX:

- TaHHBIE O(IIAH-TIOKYITOK 0e3 IPUBSI3KU
K KIIHEHTY
- OTCYTCTBHE JIAHHBIX IIU(POBBIX
B3aUMOICHCTBUI
- HCMHTETPUPOBAHHBIC JaHHBIC C
MapKeTIIECcOoB

KAHAJIBHBIE «CHUJIOCBI»

W3onupoBaHHOE (HYHKIIMOHUPOBAHUE
Pa3NUYHBIX KaHAJIOB ITPOIAXK:
- orcytctBue Click&Collect
- OTCYTCTBHUE €IIMHOI'0 BO3BpaTa
- OTCYTCTBUE €IUHOU KOP3UHBI

KJIIMEHTCKHUE «CUJIOCBI»

OtcyrcTBHE €IUHOTO Mpoduiis
KJIMeHTA:
- HCBO3MOXKHOCTb MICHTH(OHKALUH
KJIMEHTa B Pa3HBIX KaHaJax
- HEBO3MOKHOCTb OTCJIC)KUBAHHS
TIOJITHOI'O IYTH KJIMCHTa

PErnoHAJbHBIX TOProBbIX KOMIIAHUAX
Hcmounuk: cocmaeneno asmopamu no oanuvim [16; 19]
Fig. 1. Typology of organizational and informational "silos" in regional retail

companies
Source: compiled by the authors based on [16; 19]

HeraTuBHble OCIEACTBUS «CUIIOCOBY BKJIKOYAIOT: AyOIupoBaHUE (QyHKIUN
1 HeA((PEKTUBHOE UCTIOIB30BAaHUE PECYPCOB; MPOTUBOPEUUBYI0O KOMMYHHUKALIUIO C
KJIMEHTAMHM W3 pa3HbIX KaHAJIOB; MOTEPI0 MHPOpMALMM O KIMEHTCKOM IyTH U
HEBO3MOXHOCTh €r0 CKBO3HOI'O aHalM3a; OTCYTCTBUE €IWHON 0a3bl JTaHHBIX,
HEOOXOAMMOW JJI1 NEPCOHANIM3ALMH; HEBO3MOKHOCTh pEau3allii COBPEMEHHBIX

CCPBUCOB, OKHIACMBIX HOTpe6I/ITeJ'I$IMI/I.

I[JISI CucreMaTru3lanuu (I)aKTOpOB, BJIMAIONIMX HAa TOTOBHOCTL PCTHMOHAJIbBHBIX

KOMIIAHUA K OMHHUKAaHAJIBHOM TpaHchopMalu,

pe3yJIbTaThl KOTOPOTO MPEACTABIECHBI HA PUC. 2.

(ec) TR

Kontent nocrynen nop nuren3ueit Creative Commons Attribution 4.0 License.
The content is available under Creative Commons Attribution 4.0 License.

nposereH SWOT-ananus,

106


https://progressive-economy.ru/

IIporpeccrBHasi 3KOHOMUKA 2026, Ne 3. ISSN 2713-1211 (online)

Progressive economy 2026, Iss. 3. https://progressive-economy.ru/
CuibHble cTOpoHBI (Strengths) Caaobie croponbl (Weaknesses)
's N ( )
S1. YcToiunBbeIi pernoHambHBIA W1. Bricokasi 3aBUCUMOCTh OT
OpeHIl ¢ MHOTOJICTHEH HUCTOpUEH CTarHUPYIOIIEro odraiH-KaHaa
o o . J
¥ JIOSUIbHOI ayauropueit |
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|
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SS. Hannuue nporpamMmsl 3pENIOCTH MapKETHHIa U aHAIUTHKU
JOSUTEHOCTH (TpedyeT -
L () pOBU3AIINH) )
Bo3mo:knocTu (Opportunities) ¥Yrpo3ssl (Threats)
Ol. 3anmyck MHTEpHET-Mara3uHa COoTIL Pacrymmas KOHKypeHIHs CO

ZJIL KOMITCHCAIMH T1aJICHHS CTOpOHBI (peaeparTbHBIX

L onaitH-Tpaduka MAapKEeTILUIEHCOB
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nosiabHOCTH U poct LTV

T2. I3MeHeHHe NOTPEOUTENBCKUX
npuBBIYEK B o3y digital-first

p
03. BHenpeHnue OMHHUKaHAIbHBIX T3. DKOHOMMUECKAS

CEPBUCOB KaK KOHKYPEHTHOC HECTaOMILHOCTh M CHIDKCHUE
L MIPEUMYILIECTBO L JIOXOZIOB HaceJIeHHs )
s ( )
04. Hcnonb30BaHNWEe HAKOIJICHHBIX T4. Pucku oumboK npu BeIOOpe HIiIn
JaHHBIX IS IEPCOHAIU3ALUH BHezipeHun IT-perenuii J
|

-

T5. Jedurmr kBanupuuupoBaHHbIX

O5. Cuneprus MexXay pa3audHbIMU
KaJIpOB B peruoHax

TOBapHbBIMU HallPaBJICHUAMU

.

\

Puc. 2. SWOT-anaan3 roroBHOCTH permoHaJbHOM Komnanuu fashion-
puTeiijia K OMHUKAHAJIBLHOMY IepexXoay
Hcmounux: cocmasneno asmopamu no oanHoim [3; 4, 8, 12; 13, 15; 31]
Fig. 2. SWOT analysis of a regional fashion retail company's readiness for
omnichannel transition
Source: compiled by the authors based on [3; 4, 8; 12; 13; 15, 31]

KonuenryajbHasi MOJeJIb OMHUKAHAJbHON CTPaTernu
Ha ocHOBe BBISBICHHBIX THIIOJOTHYCCKUX TIpoOjieM paspaboraHa

KOHOCITyaJIbHasA  MOJCJIb OMHHUKaHaJILHOU cTparcrun Jjis1  pCrUOHAJIBHBIX
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KOMITAaHU U fashion-pureiina, Oazupyromascs Ha PUHLHUIIAX

KIIMCHTOLUCHTPHUYHOCTH,

OECIIOBHOCTH M MNepCcoHaIn3aIuun.

SAnpom mopenu

aBisieTcsi GOpMHUPOBAHUE €UHOTO MPODUIIS KIMEeHTa, 00bETUHSIONIETO TaHHbBIC U3
BCEX KaHAJIOB W HampasjeHui Onu3Heca. KoHilenTyanbHas MOJeNb MpeICTaBlICHa Ha

puc. 3.
EJIMHBIN ITPO®UJIb KJIMEHTA
JlanHble U3 Jlanubie JlaHHbIE [annsle ¢
odaitu- UHTEPHET- COLMATBHBIX MapKEeTILIEHCO
Mara3uHoB MarasuHa cereit B
I
[TPUOPUTETHBIE CHEHAPUIN
B3AUMOJIENUCTBUA a
I I I 1
CLHEHAPUH 1. CLIEHAPHIA 2:
éﬁi‘éﬁ‘%ﬁﬁiﬁfﬁi K"H"_yﬁfaui’; b e CLIEHAPMIA 3: CLIEHAPHIA 4:
MOJTy4YEHUE B M a;y;me Envnas xop3unHa u [IepconanusupoBax
MarasuHe) ) OecIIOBHBII BO3BpAr HBIN
- IIpocmorp Bcero Hg(ég:gl;aa?—agop;qm - loGaBnenue OMHUKAHAJIbHBIN
a TUMEHTA TOBApPOB U3 Pa3HBIX MapKETHUHT
chgnaﬁfl ) HO;?;IJES:S Hue iaTeropI;Iﬁ - HOBgllqueCKafl
- bponupoBaHnue B KOHCVIIBTAHTA - OnuH 3aka3 ¢ MepcoHaNn3aIus
KOHKPETHOM B v €IMHON TOCTaBKOM - LTV-MeHeKMEHT
MarasuHe - PPOIHPOBATHe - Bo3Bpar onnaiiH- - Kpoce-
- [Ipumepka n ) I_E)Bzggqa MOKYIIKU B JIFOOOH KaTerOpuitHbIE
TaKTUJIbHAs OLICHKa wHd opll)v[ ALY B MarasuH MIPEATIOKEHUS
- Onrara npu TOPTOBYIO TOYKY
MOy4eHUU

(ec) TR

Puc. 3. KonuenryajbHass MoJeJib OMHUKAHAJIbHOM CTPATErHH PEeruOHAIbHOM
komnanuu fashion-pureiia
Hcmounux: cocmasneno asmopamu no oanuvim [8; 17; 19; 20; 21, 22]
Fig. 3. Conceptual model of omnichannel strategy for a regional fashion retail
company
Source: compiled by the authors based on [8; 17, 19; 20; 21; 22]

Cuenapuii 1: Click&Collect (3aka3 onHaiilH — TOJIydeHHE B MarasuHe).
JlaHHbBIN crieHapuil MO3BOMISIET 00BEIUHUTE MPEUMYyIIecTBa U(POBOro yao00cTBa
(IpOCMOTp BCEro acCCOPTUMEHTA, CpaBHEHUE 1IeH, (hOPMUPOBAHUE 3aKa3a B JIFOOOE
BpeMs) C KJIIOYEBBIM NPEUMYILIECTBOM (PU3UYECKOTO pUTEHIa — BO3ZMOXKHOCTBIO
TaKTHJILHOM OIleHKH ToBapa u mpumepku. J[ns fashion-pureiina stor creHapwmii
0COOCHHO Ba)KEH, TaK KaK IMO3BOJISIET CHU3UTH Oaphephl MPHU MOKYMKE OJEKIbI U
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0o0yBu onnaiiH. [lo manHbIM uccienoBanui, 10 60% nokynarenel MPeANOYUTAIOT
UCIIOJIB30BATh ATY OMNLMIO MIPU NOKYNKE O1exAbI [21].

Cuenapuii 2: KoHcynbTaiusi B 4aTe — MOKyIIKa B MarasuHe. 3JHa4YMTENIbHAs
4acTh KJIMEHTOB, OCOOCHHO B BO3pacTHOM rpynmne 35-55 ner, HyXgaercs B
KOHCYJIbTAllUM TEpe]] COBEpUICHUWEM TNOKYNKW. BHeapeHue 4ar-00TOB U
MECCEH/KEPOB C BO3MOXHOCTBIO MOJKIIFOUEHHS KUBOTO KOHCYJIbTAHTA MO3BOJISIET
IPOBEPUTH HAJIMYHUE, 3a0POHUPOBATH TOBAP U MepeaTh HHPOPMAIUIO O KIIUEHTE B
BBIOpaHHYIO TOProOBYIO TOYKY, CO37aBas OECIIOBHBIM nepexon Hu3 LudpoBOro
KaHana B (Qusuueckuil. VccrmegoBaHus MOKa3bIBAIOT, YTO YaT-OOTHI CIIOCOOHBI
oOpabatsiBath 10 80% PyTHHHBIX BOIIPOCOB, MOBbIIIAs KOHBEepcHUio Ha 20% [22].

Cuenapuit 3: Equnast kop3uHa ¥ OecHIOBHBIM BO3Bpar. KiueHT moiydaeT
BO3MOXXHOCTh JT0OABJISITH TOBAPBHI W3 Pa3HbIX KAaTErOpuil B €IMHYIO KOP3UHY H
ohOpMIISITH OAWH 3aKa3 C C€IMHOM JIOCTaBKOW HWJIM CaMOBBIBO30M. KpuTnuecku
Ba)KHA BO3MOKHOCTh BO3BpaTa TOBapa, KyIJICHHOTO OHJIAiTH, B JIt000i pu3nyeckuii
marazuH cetd. COriiacHO UCCIEIOBAHMSIM, HAJIW4YUME 3TOM OMNIMU TOBBIILIAET
JOSIIBHOCTH KiueHToB Ha 30% [20].

Cuenapuit  4: IlepcoHanu3upOBaHHBII OMHHMKAHAJIbHBIM  MapKETHHT.
Hcnonb3oBaHWe JaHHBIX O TMOBEICHMHM KIMEHTa BO BCEX KaHalax s
dbopMupoBaHusi e€AMHOTO0 TPOPWIA W TMOCIEAYIOMEH NePCOHATU3UPOBAHHOM
KOMMYHHKAILIUH, BKJIKOYasi KPOCC-MIPOJIaKH U PEAKTUBALMIO «CHSAUIUX» KIMEHTOB.
[Tepconanu3anusi Ha OCHOBE JJAHHBIX MO3BOJIIET MOBBICUTH KOHBepcHto Ha 20—30%
u yBemmmuuth LTV Ha 15-25% [8; 17].

dopmMupoBaHHe €IMHOTO MPOPMIIS KIHUEHTa TPeOyeT peuieHus ClIeayomux
3aja4:

1.  HudpoBuzauuss nporpaMmbl JOSUIBHOCTU — 3aMeHa (PU3NYECKHUX
JMCKOHTHBIX KapT Ha mUQpPOBBIE, MPHUBS3aHHBIE K HOMEpYy TenedoHa uiu email
kiauenTa. [Ipu kaxoi nokynke nHGopMalys 0 Hel aBTOMaTUYECKH (QUKCUPYETCS
B CRM 1 cBs3bIBaeTcs ¢ npouaeM KIUeHTa.

2. COop nmaHHBIX W3 BCEX TOUEK KOHTAKTa — BHEJIPEHUE MEXaHH3MOB
cOopa MJaHHBIX C CaWTOB (NMPOCMOTPHI, KIMKH, OpOIIECHHBIE KOP3WHBI), U3
COLIMAJIbHBIX CEeTell (KOMMEHTapHuH, OOpallleHusi), U3 MECCEHIKEPOB (MCTOPHS
NEPENMCKN), C MApKETIUIeHCOB (HaHHbIe 0 mpoaaxax yepe3 API). Bes undopmanus
CTEKAETCs B €IMHOE XPaHUJIUILIE.

3.  Wpentudukauus w© JAedyIUIMKalUMA KIMEHTOB —  pa3paboTka
MEXaHU3MOB, IO3BOJSIOIINX HUIECHTU(PHUIMPOBATH OJJHOIO U TOTO K€ KIMEHTa B
Pa3HBIX KaHaJaX U CBSI3bIBAThH BCE €r0 JEHCTBUS C €UHBIM MPOPUIEM.

4. OO6oramenue npoduias MaHHBIMA — TIOCTENEHHOE HAaKOIUICHUE
neMorpaduyeckux JaHHBIX (MOJ, BO3pacT, JaTa POXKICHHs), MOBEACHUYECKUX
NaTTEPHOB (IPEANOYUTAEMbIE KATETOPUM, CPEIHHUA YEK, YacToTa IOKYIIOK),
HUCTOPUM B3aUMOJICUCTBHI [23].

I11aH TEXHOJIOIMYeCKOU U OPraHU3alUOHHOU TPaHchopMauun

[Ipenyaraemplii  miaH TpaHcpopManumu pa3dUT Ha TpU 3Tama C
MOCIICIOBATEIbHBIM ~ HapanuBaHueM  (QyHKIHMOHada W MapaulelIbHON
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peopranuzanueit  OusHec-mporeccoB.  JlopokHas ~ Kapta  TpaHcpopMauuu
IpeCcTaBlIcHa Ha puc. 4.

(STATI 1 (0-6 mecsirien): CO3IAHUE GYHIAMEHTA U )
BBICTPBIE TTOBE/IbI

- Baenpenue CRM-cucremsl

- Pazpabotka unTerpaunonHoi munsl (iPaaS/ESB)

- 3amyck MHTEpHET-Mara3uHa Uil OMHOTO HalpaBlIeHUS
G [Munotueiit mpoext Click&Collect

(DTAI 2 (7-18 mecsnes): MACILITABMPOBAHUE 1 )
YIJTYBJIEHUE MHTET'PALINA

- [HoaxnroueHre caiiToB BCeX HampaBJICHUN

- YHUu}UKaIys TOBapHOTO KaTaiora

- Baenpenne CDP-muatdopmer

- 3amyck eMHOM U(POBOI MPOrpaMMbI JOSITBHOCTH

\_- Macwirabuposanne Click&Collect u exunoro Bospata W,

OTAII 3 (19-24 mecsa): OIITUMU3ALIMA 1 THHOBALIMN

- Bueapenue pekoMeHIaTENbHBIX CUCTEM
- 3anmycKk MOOMJIBHOTO MPHIIOKEHUS
- TectupoBaHue HOBBIX MoJieNel (TIpeI3aKa3, MOAMUCKH)

Puc. 4. JlopoxHasi KapTa OMHMKAHAJIbHON TPaHCHOPMALMH PErHOHAIBLHOM
komnanuu fashion-pureisa
HUcmounux: cocmasneno asmopamu no oanuwvim [8; 20]
Fig. 4. Roadmap of omnichannel transformation of a regional fashion retail
company
Source: compiled by the authors based on [8; 20]

[TapannenbHO € TEXHOJOTUYECKON TpaHchOopMalven OJKHA MPOUCXOIUTh
peopranmzanusi  Ou3Hec-mpoiueccoB.  KioueBble  M3MEHEHHs]  3aTparvBaioT
cnenyromuye 00IacTu:

1. Jlorucruka u CKI1aJICKOe X03MCTBO:

- nepexoj OT ydeTa ToBapa «I0 Mara3uHam» K Y4YeTy «I0 €IMHOMY
nyny» (Single Stock Pool) ¢ BO3MOXHOCTBIO BUAETh U PE3EPBUPOBATH TOBAP C
JI000T0 CKJIaaa;

— ompenelieHue  WCTOYHMKOB  KOMIUIGKTAIlMM  OHJIAH-3aKa30B
(LIeHTpaJbHBIN CKJIa/l WU CKJIa/Ibl MAara3uHOB);

- BHEJpPEHHE TMpoIlecca EIWHOTO BO3BpaTa C aBTOMAaTHYECKUM
WHUIMAPOBAHUEM BO3BpaTa ACHEKHBIX CPEJICTB.

2. PaboTta nepconana Mara3uHoB:

- pacuipeHue dbyHKIIHOHATA MPOJIaBIIOB-KOHCYJIbTAHTOB:
oOCITy>KMBaHUE OHJIaiH-3aKa30B, padoTa C MJIaHIIETaMH ISl IEMOHCTPAIMH BCETO
accoptumenTa (Endless Aisle), opopminenue Bo3BpaTos;
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- nepecMoTp cucrembl MoTuBanuu: KPI nomkHbl yuuThIBaTh BKJIAA
KOKJIOr0 MarazpuHa B o0ume pe3yibTaThl OHJAWH-TIPOJAX M  KauyecTBO
o0cmy>)KMBaHUS KIIMEHTOB U3 OHJIAH-KaHAaa.

3. [IpouieccHasi CHHXpOHU3ALMS MEXKY OTIEIaAMMU:

- co3JaHue KpocC-QPYHKIIMOHAIBHBIX KOMaHJ JJIg  yIpaBiIeHUs
OMHUKAHAJIbHBIM PAa3BUTHEM, BKIIOYAIOUIUX TMPEICTABUTEICH BCEX KIIIOUEBBIX
JEeMapTaMEHTOB;

— pa3paboTKa E€IUHBIX CTAaHIApPTOB U PErIaMEHTOB B3aWMOJCHCTBUS
(SLA) — Bpemst peakiiii Ha OHJIAMH-3aIIpOC, BPEMs pe3epBUPOBAaHUS TOBAPA, BPEMsI
00paboTKH BO3BpaTa.

BaxxHol 4YacThio cTpaTerud sIBIsSETCS ONTHUMH3aIusa oduaitH-cetn. OTpaciieBbie
UCCJIEIOBAHMS TIOKA3bIBAIOT, YTO IMPU TMEpexoJe K OMHHMKAHAJIbHOM MOJIENn
1Ee1eCO00pa3HO MPOBOAUTH PEBU3HIO (PU3UUECKON CETH C 3aKpPhITUEM HauMEHee
3¢ ()EeKTUBHBIX MarasuHOB, Tepepacnpenensss Tpaduk B OHJIAWH-KaHAT W
ocTtaBimecs: Touku [8; 20]. DKOHOMUS OT 3aKpbITUSI OJHOTO MarasuHa B CpEeIHEM
coctaBiser 4-5 muH pyO. B ron (apeHna, 3apaboTHas IUlaTa, KOMMYHaJbHbIC
YCIIyTH), YTO TPU 3aKPBITHH 5—7 TOYEK MOXKET obecrneuuth 10 25-35 miuH pyo.
€KEroTHOM YKOHOMMUH.

MapkeTHHIOBasi CTPATErusi OMHUKAHAJIbHOTO B3aMMO/1eiiCTBUSA

PazpaboTtanHass MapkeTUHroBasl cCTpaTerusi Oasupyercss Ha mepexoie OT
MacCOBBIX KOMMYHHKAILIMM K IEPCOHATU3UPOBAHHOMY B3aHMOJICIICTBUIO HA OCHOBE
JaHHBIX W3 eauHoro mnpodwuns kimeHtra [17; 23]. Crpykrypa MapKETHHTOBOU
CTpaTEeruy NpeACTaBICHa Ha PUC. S.

[TpuHIUTIBI KOMMYHHKAITUH:

— enuHbIi ToH KommyHuKaiuu (Voice of Brand);

- CKBO3Has aTpHOYILIHS COOOIECHUI;

- KOOpJIMHAIIUS KaMIIaHUHW 1O BPEMEHH U KaHaJaM;

- TPUTTEPHBIC KOMMYHUKAIUU (TTOATBEPKICHUE 3aKa3a, YBEIOMJICHUE O
TOTOBHOCTH, HAlNOMHUHAHHE O OpOIIEHHOW KOp3WHE, MO3JpaBiCHUE C JHEM
POXKICHUS).
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[TOBEJIJEHYECKA ITEPCOHAJIN3ALIAA

—- AHQJIU3 TPOCMOTPEHHBIX TOBAPOB
- PaGora ¢ OporieHHBIMU KOp3WHAMH
- [lepconanbHbIe npeIokeHus (pocT kouBepcun Ha 20—30%)

LTV-MEHEJDKMEHT

|- HoBble KIMEHTHI: IPUBETCTBEHHAA cepus, ckuaka 5—10% Ha nepByro NOKyIKy
- AKTUBHBIE KJIMEHThI: PEKOMEHIAllMH, PAHHUM JOCTYIl K HOBBIM KOJUIEKIIUSAM
| |- «Cnsinguey KIMEHThI: PeaKTUBALIMOHHBIE KaMITaHUU cO ckunkoi 15-20%

- VIP-KJIMEHTBI: IEPCOHAIILHBIN MEHEIKEP, UHIAUBUyaIbHbIE YCIOBUS

KPOCC-KATEI'OPUMHAA IIEPCOHAJIM3ALINA

HAITPABJIEHU A ITEPCOHAJIU3ALIN

- [IpennoxkeHust Ha OCHOBE MOKYIIOK B CMEKHBIX KaTETOPHSIX
- ®opmupoBaHue KoMIIeKToB (total look)
|- CuHeprus Mexy HallpaBJIEHUsIMU OU3HECA

Puc. 5. CTpykrypa nepcoHAJM3UPOBAHHOI MapPKETHHIOBOM CTpaTeruu
Hcmounuk: cocmaeneno asmopamu no oanuvim [17; 23]
Fig. 5. Structure of personalized marketing strategy
Source: compiled by the authors based on [17; 23]

JKOHOMHUYECKAs 11eJIeCO00PA3ZHOCTh OMHUKAHAJIBLHOM TpaHchopManuu

Onenka SKOHOMUYECKOM 1enecoo0pa3HoOCTH OMHUKaHAJIbHOMN
TpaHChOpMAIK TPOM3BOAUTCS HA OCHOBE OTPACICBBIX WCCIICIOBAHUNA U
OCHYMApKOB KOMIAHUH, MPOIIEAIINX aHAIOTHYHYIO TpaHchopmanumio [8; 10; 11;
20].

OOmmii  00beM  WHBECTHUIIMHA, HEOOXOOMMBIX JUISI  ITOJIHOLIEHHOM
OMHHKAHaJbHON TpaHcPopMallid PETHMOHAIHLHOM KOMIIAHUHM CO CPEIHEH CEThIO
MarasuHOB, COCTaBIISIET OINPEEICHHYI0 CyMMy Ha nepuof 2—2,5 roga. CTpyKTypa
WHBECTUIIMNA BKJIIOYAET 3aTpaThbl Ha MPOTrpaMMHOE oOecrieueHue, 00opyaoBaHuUeE,
o0yueHHe NnepcoHalia U OpraHU3alMOHHbIE U3MEHEHHS.

CornacHo OTpacieBbIM HCCIEAOBAaHUAM, pealn3alnsi OMHHKAHAIBbHOU
CTpaTeruu MPUBOIUT K CICTYIONIUM YIYUIICHUSIM KIIFOUEBbIX METPHUK:

- POCT CpPEIHETO YeKa 3a CYET KPOCC-TIPOIAK MEXKIY KaTErOPUIMU;

- MOBBIIIIEHUE KOHBEPCUU B OHJIaH-KaHAJIE;

- YBEJIMYEHUE YACTOThI TOKYIOK Y JIOSUIbHBIX KIIUEHTOB;

— POCT MOXKU3HEHHOW IIEHHOCTH KJIMEHTa 3a CUET IMEpPCOHAIU3AIUU U
CHUKEHHS OTTOKA.

CoBokymnHasi KOHOMHSI Ha M3JIep)KKaxX OOpalleHusl JOCTUTAaeTCs 3a CYET
ONTUMHU3AIMA CETH, TOBApPHBIX 3aMacoB, I[IEHTpAIU3alMUd MapKeTUHra U
ONTUMHU3ALMN JTOTUCTUKH.

Oxunaemblie PUHAHCOBBIC PE3YJIbTATHI BKIFOYAIOT:

- POCT BBIPYUKH;
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- YBEJIMYEHHUE JT0IU OHJIANH-TIPOJAK;

- POCT YKCTON NPUOBLIH;

- NOBBILLIEHNE PEHTA0EIBHOCTH.

st omnieHku 3((GEKTUBHOCTH WHBECTHIIMOHHOTO TPOEKTA HUCIOJIB3YIOTCS
CTaHJIapTHBIE  [IOKAa3aTelid, KOTOpbIE  JIEMOHCTPUPYIOT  IKOHOMHUYECKYIO
1€J1€CO00Pa3HOCTh OMHUKAHAJIIBHOW TpaHCPOpMaluu U COOTBETCTBUE MPOEKTOB
KPUTEPHUSAM UHBECTUIIMOHHOW MPUBJIEKATEIHOCTH.

Kpome npsimbix (hMHAHCOBBIX BBITOJI, BHEJPEHUE OMHUKAHAIIBHOW CTpaTeruu
OPUHOCUT Psii KAYeCTBEHHBIX A(D(PEKTOB, UMEIOMIMX CTPATETUYECKOE 3HAUCHHE:
NOBBIIIEHHE KOHKYPEHTOCHOCOOHOCTH — CO3JaHUE YHHUKAJIbHOTO I PEruoHa
OECIIOBHOTO KIIMEHTCKOTO OIIBITa CTAHOBHUTCS OapbepOM JJIsl BX0J1a HOBBIX UTPOKOB;
YCTOMUYMBOCTh K U3MEHEHUSIM PhIHKA — IUBEPCU(DUKAIMS KAHAJTIOB MTPOJIaXK CHIKAET
3aBUCUMOCTH OT JIFOOOT0 OHOr0 KaHala; poCcT KanuTalu3aluuu Openaa — uudponas
TpaHchOpMaIHsl TOBBIIIAET HHBECTUIIMOHHYIO MPUBIICKATEIHHOCTh KOMITAHHH.

3akioueHue

[IpoBenenHoe wucclelOBaHUE TMO3BOJSIET CPOPMYIUPOBATH CIEAYIOLIUE
OCHOBHBIE BBIBO/IBI:

1. OMHUKaHAJIBHOCTD MPEACTABISIET COOON BBICIIYIO CTAIUIO IBOJIIOIUU
KaHAJIOB IPOJAXK, XapaKTCPU3YIOLIYIOCA TIOJHOW WHTETPALMEN BCEX TOYEK
KOHTAKTa C MOTPEOUTENIEM B €UHYIO SKOCUCTEMY, 00ECIICUUBAIOIIYIO0 OECIIIOBHBIN,
MEPCOHAIN3UPOBAHHBIA ~ KIIMEHTCKUWA OMNbBIT, LEHTPAJIM3OBAHHOE YIIPABICHUE
JAHHBIMM M CUHXPOHM3allMI0 TOBAapHBIX 3amacoB. lIpemmymiecTtBa wmojenu
NOATBEPKAECHBI OTPACIEBBIMUA HCCIIEIOBAHUSAMU.

2. Pocculicknii ppIHOK HENMPOIOBOJILCTBEHHBIX TOBAPOB JEMOHCTPUPYET
YCKOPEHHBIM IME€pEeX0J K OMHHUKAHAJIBHOCTU: PACTET JOJA OHJIAWH-TIPOJAK,
MapKEeTIUICHChl KOHCOJMIUPYIOT 3HAYUTENbHYIO JOJII0 PBIHKA, OOJILIIMHCTBO
NOKYITaTeJIEW HMCIIONb3YIOT HECKOJIBKO KAaHAJIOB JUISl COBEPIICHHUS IMOKYIKH. OTH
TEHJECHLINU CO3JAl0T BBICOKOE KOHKYPEHTHOE JABJICHUE HA PETHOHAIBHBIX UTPOKOB.

3. KiroueBbiMu  OGaphepaMu  TIpU  BHEJPEHUHM OMHHUKAHAJIBHOCTH B
pPETrHOHANBHBIX KOMIMAHUAX SIBIISIIOTCS OpraHU3allMOHHBbIE, WH(POPMAIIMOHHBIE U
KaHaJIbHbIE «CHJIOCBD» — HW30JIMPOBAaHHBIE MOJAPA3JACICHUS, NaHHBIC U KaHAJbl, HE
oOMeHuBarouecs nHbopmainueil. BeisiBieH KpUTHUYECKUH «UU(PpOBOIl pa3phiBy»
MEXAY Pa3BUTON OMEPALMOHHON MH(GPACTPYKTYPOM U KIIMEHTCKUMHU LU(POBBIMU
CEpBUCAMM.

4. KonnenrtyansHas  MoOJA€lb  OMHUKAHAJIBHOM  CTpaTerud IS
PETUOHAILHOM TOPrOBOM KOMITAHWHU JOJDKHA BKJIIOYATH MPUOPUTETHBIE CLIEHAPUU
B3aUMOJICHCTBUSI U OCHOBBIBATHCS HA (DOPMUPOBAHUU €TMHOTO PO KIUEHTA.

5. [IpennoxkeH mo3TanmHbIM IUIAH TEXHOJOTHYECKON U OPraHU3alMOHHON
Tpancopmanmu, BrIodarouid  BHeapenue CRM  u  CDP-mumardopw,
UHTETPAllMOHHOM IIMHBI, CO3JaHUE MHTEPHET-Mara3uHoB, LU(PPOBU3ALINIO
IPOrpaMMBbI JIOSUTBHOCTH, PEOPraHM3alni0 OU3HEC-TIPOLIECCOB U CO3/IaHuE Kpocc-
(GYHKIIMOHATBHBIX KOMaH].
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6. DKOHOMHUYECKAs 11eJ1eC000pa3HOCTh OMHUKaHAIBbHON TpaHchopmanuu
NOATBEPAKAACTCA  OTPACIEBbBIMU OCHUMApKaMH, JIEMOHCTPUPYIOIIUMH  POCT
KJTFOUEBBIX (PMHAHCOBBIX MOKA3aTeNiel U BHICOKYIO 2(P(EKTUBHOCTh MHBECTHUIIUN.

[lepcriekTuBBl  JaMbHEMIIMX MCCIEIOBAaHUN CBS3aHBl C  anpoodaruei
MPEITIOKEHHON MOJIENIM HA MTPAKTUKE B PA3JIMYHBIX PETMOHAIBHBIX KOMITAHUSX, €€
ajanTaruen s IPyrux CETMEHTOB PO3HUYHON TOPTOBIIM, a4 TAKKE YIITyOJICHHBIM
UCCIICOBAHUEM BIIMSIHUS KOHKPETHBIX HMHCTPYMEHTOB TNEPCOHANIM3AIMU HA
MOXW3HEHHYIO IIEHHOCTh KJIMEHTA B YCIOBUSIX PETMOHATIBHBIX PHIHKOB.
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